
Advantages of THDA’s 
Great Choice Mortgage 

Loan Programs



Toumie Parrot
Customer Account Manager - Middle TN

tparrot@thda.org
(615) 708-5940



 Please keep audio on mute
 Questions? Use chat function and proctor 

will bring to my attention

 Q & A’s: during and at end of class 

Notes



 Be visible on camera at all times

 No phone calls allowed during class

 No computer-based work allowed during 
class

 No stepping away (If you have an 
emergency, let proctor know through 
chat)

TREC Rules



In order to receive CE credit, at the end of 
class, email tparrot@thda.org: 

1. Subject Line: (code word announced 
at the end of class)

2. Name (as it appears on your license)
3. License Number

IMPORTANT



Agenda

• What is THDA?
• Who can THDA help?
• How does THDA work?



$7,500 DPA 
Sales Price $150,000 or higher

$6,000 DPA
Sale Price less than $150,000

2nd Mortgage: 15-
Year Term amortizing

Interest rate same 
as first mortgage 



AFFORDABLE 
MORTGAGE 
FINANCING

AVAILABLE 
THROUGH 
APPROVED 
LENDERS

MORTGAGE 
REVENUE 

BOND 
PROGRAM

NO TAX 
DOLLARS 

USED

Presenter
Presentation Notes
$58M – YTD (3/10/2021) loan applications (321 borrowers YTD)
$537M - 2020 
$713M in 2019 (biggest year)
$654M in 2018
$9.9B in loans - 48 year history

$3.1 billion in its loan portfolio currently (1/2021)

COVID 19 Emergency Rental Relief 
Part of CARE Act 
TN: $458 million
Governor Lee: tasked THDA to administer these funds 
Application portal opened: received 5,700 applications already opening day
 
Purpose:
 
Support renters who are or have been struggling to pay rent, utilities, or other home energy costs due to loss of wages/income as a result of the pandemic. Funding will be available to households for payment of delinquent (past due) expenses. In addition, eligible future rent may also be covered for eligible households.

Income eligibility: 80% AMI
 
*Knox County, Davidson County, Rutherford County, and Memphis/Shelby County 
Chosen to administer their own emergency rental relief programs and residents of these areas will not be eligible for THDA COVID-19 Rent Relief funds.
 
 
$2B Amazon: Affordable housing initiative 
3 hubs: Nashville, Arlington, Virginia and in the Puget Sound region, Washington State
At least 5,000 employees each in the coming years. 
THDA has had preliminary discussions with Amazon.
 
  
Tennessee Housing Trust Fund: 
FY 2021, THDA will have allocated $131M (Toni Shaw 3/16/2021)

-Habitat for Humanity - $500,000 in prior years, looking at $1.5M with $1M Matching Fund (1/2021)
Meeting needs of elderly, disabled, homeless and other Tennessean.
 
Servicing = VMLS 
THDA proactive with borrowers – modifications and restructuring 
THDA in good shape, not the case with some other big servicer 
Washington are looking at and there may be funds that will become available. HHF = keep ears/eyes open
 
 
 






Or missing the 
closing costs?



Who 
can 

THDA 
help?



First-Time Home Buyers

First-Time Home Buyers
Veterans/Military Borrowers

Borrowers Buying in “Targeted” Areas
1st Time Home Buyers Without A Credit Score



2nd Mortgage: 
15-Year Term

Interest rate equal 
to first mortgage 

$6,000 DPA
Sale Price less than $150k

$7,500 DPA 
Sales Price $150k and higher



GREAT CHOICE MORTGAGE 
LOAN PROGRAMS

Second 
Mortgage

(DPA)

Available across 
Tennessee



GREAT CHOICE MORTGAGE 
LOAN PROGRAMS

Available for all 
eligible applicants

Available for eligible 
veterans/military

Rate reduction: .50%

First 
Mortgage



THDA
is subject to repayment in 
its entirety if the home is 

sold, refinanced or 
borrower moves out.  



Lender: 
Application

Lender: 
Underwriting

THDA: Review 
and Tax Code 
Compliance

Lender: ClosingLender: Post 
Closing

THDA: Purchase 
from Lender

THDA: Servicing

The Life of a 
THDA Loan



• VA: 0%
• USDA: 0%

• FHA Loans: 3.5%
• Conventional Loans: 3% - 20%

LOAN TYPES AND 
DOWN PAYMENT REQUIREMENT





Presenter
Presentation Notes
VA Loans = before 1% max but now 1.75% = makes sense
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ousehold Income 
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Residencewner-Occupied

core: 640 Min./45% Max DTI*



+ in prior 3 
years

+ as a 
primary 

residence

+ and 
occupied

+ have not 
owned



First-time 
homebuyer?

Marital 
interest in 

prior 3 years?

Benefited 
from marital 

property 
even if not 

on mortgage 
in prior 3 

years?

Both 
spouses 
must be 

first-time 
homebuyers

Non 
Borrowing 

Spouse



Targeted Areas

IRS determined 
chronic economic 
distressed areas

Entire counties
or

Census tract(s) 
within counties

95 TN counties 
43 counties 

targeted 
15 partially 

targeted

Repeat 
buyers 

allowed!



Repeat 
buyers 

allowed!



First-time 
homeowner? No

Buying in a 
targeted 

area?

Yes

Yes

No No

Military/ 
Veteran?

Owned a 
home in last 

3 years?

Yes

Lived in the 
home?

Down 
Payment 

Available!* 
Up to $7,500

No

Yes

* Eligibility Requirements Apply

Are you a first-time homeowner?



All 18+ Occupants
+

Non-Qualifying Spouse
+

Separated or Absent Spouse
+

Child Support if Court Ordered

Household Income Limits





• Existing Construction - Free 90-day rate lock 
• New Construction - Free 180-day rate lock 

Acquisition Cost Limits



Building Types 
Allowed:

• Detached
• Semi-Detached
• Condos
• Townhomes
• Row-Houses
• Manufactured Homes
• HUD OwnedSi

ng
le 

Fa
m

ily
 R

es
id

en
ce

HUD 
Definition: 

Up to 4 units 
with 1 being 

owner 
occupied

Presenter
Presentation Notes
Manufactured Homes
-More affordable
-THDA rate
-THDA is investor
-THDA can handle de-titling
-double wide requirement
-permanent foundation requirement
-30 yr min. economic life



Si
ng

le 
Fa

m
ily

 R
es

id
en

ce
Restrictions Maximum

Land 5 acres

Appraised Value over 
Acquisition Cost

20%

Land Value of Appraised 
Value

40%



Primary 
residence

Applicant(s) 
occupied

Occupied 
within 60 days

BUSINESS USE 
PROHIBITED

OWNER-
OCCUPIED 
RESIDENCE



640 
Minimum 

Score



45% 
Maximum DTI



• 36% max. DTI
• 2 Months PITI Reserves (may not be gift)
• 3 non-traditional trade lines

“No 
Score” 

Borrowers



GreatChoiceTN.com



In-Person Course: 
Up to $99 per Household

On-Line Course: 
$99 per Household

Certificate good for 12 months
All borrowers/co-borrowers must take course 

Homebuyer Education



Homebuyer Education42% Less 
Odds of 

Foreclosure

55% Less 
Odds of First 

Default 
Leading to 
Foreclosure

Better than 
“skin in the 

game”!



Recapture Tax
• Part of federal tax code

• Collected by IRS

Does not apply IF:

Home sold after 9 years
or

No Net Gain from Sale of Home
or

Household Income Does Not Exceed Limit



Recapture Tax



What’s the difference?

Recapture 
Tax Period

DPA Payback 
Period



What’s the difference?

Qualifying 
Income

Household 
Income



What’s the difference?

Tennessee Targeted 
Areas



What’s the difference?

Great 
Choice

Great 
Choice Plus



In order to receive CE credit:
1) You followed TREC guidelines (per slide 3)

2) Email tparrot@thda.org the following:

1. Subject Line: THDA=DPA
2. Name: (your name as it appears on license)
3. License Number

IMPORTANT

mailto:tparrot@thda.org


Student Loan 
Underwriting

MI Cancellation Required 
Docs

3% vs. 3.5% 
Down Payment

FTHB 
Requirement

Qualifying 
vs. 

Household 
Income

Seller 
Contribution 
3% vs. 6%

Presenter
Presentation Notes
Same DPA amounts/structure
Less docs required on GC 97 – no seller affidavit
Recapture tax no longer applies



Thank you!
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